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Summary of the Census of Wholesale 
Distribution, 1935' 

THE 1933 Census of American Business provided 
comprehensive data to measure the impact of the 

depression on the volume of wholesale trade,^ and the 
1935 census now provides an answer to many of the 

' Tbe material In this article was assembled by H. Laskon, of the Division of Eco­
nomic Kcsearch, from tho prelhninary data presented in Wholesale Distribution: Pre-
limtnarv United States Summary, issued by tho United States Department of Com­
merce, Bureau of tho Census. Being preliminary, caution is required in comparing 
this with previous census compilations, although some general observations may be 
made with reference to conditions peculiar to this field of distribution. 

< Wholesale establishments are defined by the Bureau of the Census as "Places of 
business engaged primarily in selling, or acting as agents in purchasing or selling, 
goods on a wholesale basis. In addition to tbe conventional types of wholesalers, the 
number includes producer-controlled selling branches and ofllces, agents and brokers, 
bulk tank stations, and assemblers of farm products with established places of busi­
ness. Wholesale establishments are engaged in selling on a wholesale basis primarily 
to retailers, institutions, industrial users, and other wholesale organizations, for resale 
or further processing, rather than for personal or household consumption. For census 
purposes, wholesale establishments do not include peddlers or others selling at whole­
sale without recognizable places of business; nor establishments engaged in whole­
saling as a secondary activity; nor central administrative offices of wholesale concerns 
when reported as separate establishments." Chain store warehouses, previously 
included, have been rcclassiflcd as rotaii establisbmonts. 

questions wliich have been raised as to how this major 
field of distribution has fared during the recovery 
period. Insofar as the number of estabUshments and 
gross volume of sales are concerned, the improvement 
in wholesale distribution compares favorably with that 
in other major fields. Just as the shrinkage in the 
dollar volume of wholesale sales was larger in the period 
from 1929 to 1933 than in retail sales, so the relative 
increase in the succeeding 2 years was larger, although 
1935 wholesale sales were lower relative to 1929 than 
were retaU sales. As in the case of retail trade, how­
ever, the number of estabUshments and the number of 
active proprietors were larger than in 1929. 

Total wholesale sales of $42,203,815,000 already re­
ported for 1935 were 41 percent in excess of the sales 
reported in 1933. Although dollar sales in 1935 were 
about 63 percent of the 1929 figures, a rough adjustment 
for changes in the price level suggests that the actual 

Table 1.—Summary of Wholesale Trade, by States,' 1935 

State 
Number 
of estab­
lishments 

170,062 

1,018 
524 

1,470 
12,322 
1,877 
1,472 

260 
628 

2,237 
2,658 

038 
11,096 
4,330 
5,049 
4,016 
2,050 
2,126 

056 
2,306 
5,756 
0,030 
5,699 
1,243 
0,073 
1,348 
3,116 

153 
359 

3,024 
271 

20,780 
2,423 
2,303 
9,074 
3,003 
1,560 

10,432 
679 

1,420 
1,870 
2,005 
7,744 

870 
337 

2,110 
3,227 
1,242 
4,136 

340 

Amount 
(thousands 
of dollars) 

42,203,815 

205,202 
77,070 

179,242 
2,877,197 

322,031 
307,534 
106,076 
241,700 
307,664 
683,046 
81,477 

3,936,663 
058,245 
021,179 
389,032 
390,032 
576,312 
126,192 
491,260 

1,791,680 
1,391,124 
1,186,717 

170,902 
1,803,681 

121,847 
637,324 
14,865 
53,760 

718,871 
44,520 

10,617,203 
551,406 
132,103 

2,023,131 
403,643 
338,024 

2,703,001 
180,255 
205,778 
98,080 

728,701 
1,622,916 

163,133 
61,650 

407,774 
002,742 
233,700 
070,281 
20,660 

Percent 
gain over 

1933 

41 

46 
69 
52 
39 
39 
36 
81 
08 
61 
43 
01 
45 
00 
38 
33 
63 
28 
28 
27 
34 
68 
39 
26 
33 
65 
39 
52 
41 
40 
01 
34 
40 
42 
48 
35 
72 
34 
40 
54 
34 
05 
44 
82 
24 
53 
40 
20 
40 
39 

Percent 
of total 

100.0 

0.7 
.2 
.4 

6.8 
.8 
.7 
.3 
.6 
.9 

1.4 
.2 

9.3 
1.6 
1.6 
.9 
.9 

1.4 
.3 

1.2 
4.2 
3.3 
2.8 
.4 

4.3 
.3 

1.3 
« .1 

1.7 
.1 

24.9 
1.3 
.3 

4.8 
1.0 
.8 

0.4 
.4 
.6 
.2 

1.7 
3.6 
.4 
.1 

1.2 
1.4 
.6 

1.6 
.1 

Active 
proprietors 

and firm 
members 

97,165 

029 
237 
747 

8,447 
829 
764 
148 
327 

1,008 
1,369 

362 
0,610 
2,182 
2,625 
2,073 
1,238 

937 
504 

1,741 
3,242 
3,671 
2,684 

633 
3,730 

220 
1,003 

60 
172 

1,600 
141 

10,544 
1,460 

688 
6,344 
1,793 

670 
7,236 

309 
800 
639 

1,635 
4,139 

357 
140 

1,003 
1,200 

014 
2,035 

124 

Employees 
(full and 

part time), 
average for 

year 

Pay roll (thousands of dollars) 

Total Full time 

•1,968,468 

13,930 
3,703 
7,100 

150,420 
14,384 
10,018 
3,410 

13,674 
21,481 
24,661 
3,510 

181,609 
31,703 
24,232 
15,623 
17,068 
23,158 
8,143 

24,633 
88,021 
63,370 
48,223 
5,718 

86,047 
5,887 

17,697 
1,034 
3,109 

43,015 
1,897 

479,660 
19,147 
0,180 

100,720 
17,063 
10,910 

128,092 
9,721 
7,371 
6,234 

26,474 
56,714 
7,000 
2,709 

22,660 
33,491 
12,922 
35,808 
1,140 

Part time 

2 46,663 

293 
209 
181 

8,389 
332 
393 
04 

178 
820 
584 
379 

2,898 
688 
821 
491 

1,211 
638 
210 
670 

1,622 
1,471 
1,063 

160 
1,303 

183 
494 
26 
66 

088 
36 

5,860 
1,242 

203 
2,209 

487 
648 

2,467 
103 
201 
178 
704 

1,397 
250 
50 

880 
1,036 

306 
878 
34 

Total. 

Alabama 
Arizona 
Arkansas 
California , 
Colorado , 
Connecticut 
Delaware.. 
District of Columbia., 
Florida 
Georgia 
Idaho 
Illlnols 
Indiana 
Iowa. . . 
Kansas 
Kentucky 
Louisiana.. 
Maine 
Maryland 
Massachusetts 
Michigan 
Minnesota 
Mississippi 
Missouri 
Montana 
Nebraska 
Nevada 
Now Hampshire 
Now Jersey 
Now Mexico 
Now York 
North Carolina 
North Dakota. 
Ohio 
Oklahoma. 
Oregon 
Pennsylvania 
Rhode Island 
South Carolina 
South Dakota 
Tonnessoe 
Texas 
Utah 
Vermont 
Virginia 
Washington 
WostVlrglnla 
Wisconsin 
Wyoming 

> 1,252,573 

10,092 
2,048 
5,953 

100,713 
9,847 

12,060 
1,996 
8,238 

18,367 
18,101 
3,243 

104,860 
23,283 
19,387 
12,683 
10,001 
17,220 
6,222 

18,958 
51,771 
41,277 
31,888 
5,076 

56,249 
4,127 

13.007 
050 

2,113 
26,777 
1,327 

242,363 
16,930 
4,020 

68,108 
12,662 
11,020 
81,374 
0,320 
0,064 
4,438 

10.008 
43,918 
5,303 
2,005 

18,303 
22,004 
8,812 

24,488 
815 

•2,014,121 

14,220 
3,912 
7,287 

164,816 
14,716 
20,311 
3,474 

13,752 
22,301 
25,236 
3,839 

184, 667 
32,391 
25,053 
10,114 
18,279 
23,096 
8,353 

26,203 
80,643 
64,841 
49,286 
5,877 

87,350 
0,070 

18,191 
1,060 
3,174 

43,703 
1,933 

485,416 
20,389 
0,389 

109,026 
17,640 
17,404 

131,149 
0,914 
7,572 
6,412 

27,178 
68,111 
7,910 
2,826 

23,430 
34,627 
13,227 
30,740 
1,180 

• Preliminary. Final reports will be published as soon as possible. 
' Totals are snort by tho amount of employment and pay roll of commission bulk tank stations, estimated as follows: Employees, 21,935; total pay roll, $36,130,000; full-time 

pay roll, $34,714,000; pay roll of part-time employees, $410,000. 
> Less than one-half of 1 percent. 
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volume of sales in 1935 was probably some three-
fourths of the 1929 results. 

Table 2.—Summary of Wholesale Trade, by Cities of More 
than 500,000 Population, 1935 

Cities 

Totals, 13 cities... 

New York 
Ohieago 
Philadelphia 
Detroit: 
Los Angeles 
Cleveland 
St. Louis . . . 
Baltimore 
Boston 
Pittsburgh 
San Francisco 
Milwaukee 
Buffalo 

Num­
ber of 
estab­
lish­

ments 

63,698 

21,202 
0,460 
3,948 
2,325 
3,973 
2,121 
2,097 
1,014 
3,320 
1,483 
2,934 
1,240 

Not sales 

Amount 
(thousands 
of dollars) 

21,469,158 

9,270,106 
3,261,076 
1,294,700 

940,262 
938,067 
079,034 
880,545 
419,252 

1,327,200 
084,949 

1,004,660 
340,170 
349,500 

Percent 
ol U. S. 

total 

50. B 

22.0 
7.7 
3.1 
2.2 
2.2 
1.6 
2.1 
1.0 
3.1 
1.0 
2.5 

Active 
proprie­
tors and 

firm 
mom-
bors 

33,319 

13,070 
3,434 
2,731 
1,330 
2,860 
1,030 
1,054 
1,173 
1,851 

004 
2,307 

648 
427 

Employ­
ees (full 
and part 
time), 

average 
for year 

638,841 

198,019 
83,084 
36,833 
22,607 
34, 713 
21,464 
20,820 
14,920 
32,104 
15,842 
23,073 
12,224 
0,066 

Total 
pay roll 
(thou­

sands of 
dollars) 

1,014,009 

413,821 
155,832 
04,246 
30,014 
56,607 
30,267 
49,241 
21,818 
60,377 
27,708 
52,108 
10,968 
15,313 

Relative changes by individual States shown in 
table 1 cannot be considered as measures of regional 
conditions because of the high degree of concentration 
of wholesale trade within a few cities and States.. New 
York State, with sales of over lOK bUlions of dollars, 
accounted for almost one-fourth of the total wholesale 
trade of the United States in 1935. Four States— 
Dlinois, California, Pennsylvania, and Ohio—each with 
sales of more than 2 biUion doUars, had more than one-
fourth of the total 1935 figure. The addition of four 

States—^Missouri, Massachusetts, Texas, and Michi­
gan—each with sales of more than 1M bUlion dollars, 
sweUs the proportion of total sales that went to this 
small group of States to over two-thirds of tho 1935 
figure. 

With the exception of Texas, whose extensive sales 
may be accounted for by its large territory and numer­
ous trade centers, each of the leading States owes its 
position to the presence within its borders of one or two 
major cities. Sales of the 13 cities, each with a popula­
tion of over half a miUion people, comprised more than 
half the total sales for 1935; of these cities, 11 are 
situated in the 9 leading States and accounted for almost 
75 percent of the sales of these States. Sales in New 
York City alone were 22 percent of all sales for 1935 
and over 88 percent of sales in the State of New York. 
Similarly, the major city in each of the afore-mentioned 
States accounted for from almost 50 to over 80 percent 
of the State's total. 

Sales by Type of Operation.^ 

Of the main groups, manufacturers' sales offices 
showed the largest gain from 1933 to 1935 (table 3). 
However, such sales were lower than the sales of bulk 
tank stations relative to 1929. The exact position of the 
former group relative to 1929 is not available, but the 
total 1935 sales of all manufacturers' sales branches, 

• A detailed definition of all classifications will bo found in tho publication mon 
tionod in note 1. 

WHOLESALE DISTRIBUTION: 1935 

BUREAU OF m e CENSUS 
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with and without stocks, was 67 percent of the 1929 fig­
ure as compared with 112 percent for bulk tank stations. 

Comparison of subgroups over the indicated years is 
limited by the less complete classification of wholesale 
estabhshments in the years prior to 1935. Where 
comparable data are available, it is evident that the 
subclasses have experienced highly different degrees of 
recoveiy subsequent to 1933, varying from a 3-percent 
dechne in sales, reported by export wholesalers, to a 
317-percent gain by import agencies in 1935 over 1933. 
Other groups varied widely within this range. 

The main classifications, which are essentially com­
parable, do not show much change in the relative 
importance of the various types of operation. Full-
service and limited-function wholesalers, with over 40 
percent of total sales for aU types of operation, main­
tained their position of leadership in amount of sales 
in 1935. The only change of trends in wholesaling 
of any consequence is the gain of approximately 1 
percent each in sales of manufacturers' sales branches 
and offices. 
More Establishments Than in 1929. 

A gain of over 12,000 wholesale trade estabhshments 
already reported in 1935, as compared with 1933, 
raised the total number above the 1929 figure. This 

1935 total would be larger if it were not for the fact 
that in some cases consoUdated reports in 1935 for 
two or more units of manufacturers' sales branches 
and offices were accepted, and that a number of sales 
branches adjacent to plants were transferred from the 
wholesale census to the manufactures census. This 
vitiates any conclusions which may be drawn with 
regard to the apparent decline in the number of such 
establishments and emphasizes further the rise reported 
in sales of the smaller number of this type of establish­
ment covered. 
Ratio of Operating Expenses to Net Sales. 

The differences in methods of wholesaling cause a 
wide variation in the ratio of operating expenses to net 
sales (gross sales and other operating receipts less 
returns and allowances). As used by the Bureau of 
the Census, operating expenses are "aU expenses of 
reporting establishments * * *. The amount does 
not include charges to capital accounts, cost of goods 
sold, income taxes, etc." Operating expenses, including 
pay roUs, were 9.8 percent of net sales for aU wholesale 
establishments in 1935. The lowest ratio was for 
brokers, whose expenses were less than 1% percent of 
the total trade they negotiated and the highest was 23 
percent for mail-order wholesalers. 

NOTE.—A number of rovliions were made In the 1933 data. 

Table 3 .—Summary of Wholesale Trade, 

Howovor,'thcse have not been presented in full In the preliminary report, so that only certain of the group 
Leaders indicate lack of com 

Typo of operation 

Total-
Pull-service and llmltod-tunctlon, whole­

salers. 
Wholesale merchants 
Voluntary-group wholesalers 
Converters 
Exporters 
Importers 
Industrial distributors 
Drop shippers or desk jobbers 
Mall-order wholesalers 
netall cooperative warehouses 
Wagon distributors 
Llmitod-functlon wholesalers' 

Manufacturers' sales branches (with 
stocks). 

Manufacturers' solos ollices (without 
stocks). 

Bulk tank stations (petroleum) 
Independent stations 
Ohaln-operatod stations 
Commission stations 

Agents and brokers.. 
Brokers 
Commission merchants 
Export agencies 
Import agencies 
Manufaoturors' agents' 
Selling agents' 
Auction companies.. 
Other agents 

Assemblers 
Cream stations. 
Oooporatlve marketing associations 
Elevators (grain).. 
Country buyers of farm products 
Packers and shippers 

Number of 
establishments 

1933 

163,683 
82,820 

76,860 

453 
2,176 

3,380 
12,408 

4,416 

26,174 

13,807 
3,414 
3,128 

240 
179 

4,972 
1,236 

•060 
23,959 
2,800 
2,732 
7,087 

11,283 

1935 

176,062 
88,723 

78,073 
132 
502 
503 

2,2.17 
1,033 
1,027 

189 
109 

4,258 

11,040 

4,154 

20,077 
3,890 

10,466 
0,616 

18,070 
3,882 
3,130 

493 
333 

7,545 
1,708 

602 
383 

20,402 
3,020 
2,102 
8,463 

10,810 
1,607 

Sales 

Amount (thousands 
of dollars) 

1933 

30,005,167 
12,800,763 

558,147 
776,364 

359,828 
4,947,971 

2,328,600 

1,785,513 

0,200, 
2,088, 
2,224, 

135, 
60, 

673, 
988. 
441, 

1,760, 
31, 

686, 

143 
370 
864 
120 
541 
904 
401 

718,688 

1936 

42,203,816 

17,509,017 

14,360,487 
99,326 
284,121 
622,769 

1,058,738 
444,477 
301,239 
13,984 
165,607 
212,099 

7,382,218 

3,039,129 

2,070,618 
321,782 

1,873,919 
483,817 

8,536,814 
2,031,839 
2, 592, 231 
281,687 
210,916 
709,647 

1,434,910 
379, 257 
235,321 

2,457,519 
31,236 

922,104 
622, 60O 
660,097 
230,882 

1029=100 

1933 1035 

00 

00 
06 
55 
71 

309 

Percent 
gain, 
1035 
over 
1933' 

41 

- 3 
30 

36 
28 
20 

108 
317 
40 

30 

40 
2 

34 
84 

20 

Percent of total 

1933' 

100.0 
43.0 

1.8 
2.5 

1.2 
10.5 

7.8 

21.0 
6.8 
7.2 
.4 
.2 

1.9 
3.2 

1.4 
6.9 
.1 

2.2 
1.1 
2.3 

1936 

100.0 
41.6 

34.0 
.2 
.7 

1.2 
2.5 
1.1 
.9 

«.4 

17.5 

8.6 

0.3 
.8 

4.4 
1.1 

20.2 
0.2 
6.1 
.7 
.6 

1.8 
3.4 
.9 
.0 

5.8 
.1 

2.2 
1.5 
1.5 
.6 

Operating expenses (including 
pay rolls 

Amount 
(thousands of 

dollars) 

1033 

3, 678,295 
1,948,513 

1,791,392 

34,131 
81,401 

41,529 
704,070 

177,681 

372,000 

4,141,167 
2,216,209 

1,893,907 
9,283 

24,541 
40,861 
08,351 
72,810 
23,400 
3,220 
0,617 

31,117 

207,887 
34,530 
72,011 
6,736 
3,230 

38,001 
41,367 
12,110 

173,825 
4,803 

66,726 
26,449 
77,757 

1935 

880,413 

240,733 

380,671 
38,129 

277,897 
70,646 

252,900 
37,771 
05,056 
14,791 
10,207 
44,233 
63,643 
10,490 
0,080 

104,181 
1,548 

67,350 
30,321 
33,784 
41,178 

Percent of sales 

1033 • 

11.9 
15.0 

16.8 

6.1 
10.5 

11.5 
14.9 

7.4 

19.7 

3.2 
1.7 
3.2 
4.2 
6.4 
6.8 
4.2 
2.7 

9.8 
16.0 
9.0 
7.6 

10.8 

1035 

12.7 

13.2 
9.3 
8.6 
9.6 
9.3 

10.4 
0.5 

23.1 
0.2 

14.6 

11.9 

6.6 

14.4 
11.8 
14.8 
14.0 
3.0 
1.4 
2.5 
6.3 
4.9 
6.7 
4.4 
2.8 
2.8 
0.7 
6.0 
0.2 
4.9 
5.2 

17.8 

> A further classification by type of commodity handled, and a detailed definition of all elasslflcatlons will be found in the Census of Business: 1936—Wholesale Pistribution. 
> Percentages basod on revised comparablo data for 1933. Leaders Indicate lack of comparable data for 1933. 
3 Percentages computed from available data most nearly comparablo for 1933 to provide better base for comparison with 1935. 
< See note 2, tabic 1. Omitted from body of table because estimated. 
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The principal cause of a high ratio of expenses to sales 
appears to be the extent of storage and handling of the 
commodities by the wholesaler. A measure of the degree 
of this service as a factor in his expenses of operation is 
afforded by the comparison of the ratio of stocks held at 
the en'd of the year to total sales and the ratio of expenses 
to total sales. A high degree of correlation exists be­
tween these two items. This is most evident in the case 
of agents and brokers, whose expense ratio is the lowest 
of any major group and whose stock ratio is the smallest 
for any group but one. The exception, manufacturers' 
sales offices without stocks, ranks next in expense, 6.6 
percent. This is in contrast \vith the similar type of 
agency, manufacturers' sales branches with stocks, 
having a ratio of expenses to sales of 11.9 percent. 

Employment and Pay Rolls. 
Including an estimate for bulk tank stations operated 

on a commission basis, the number employed, both fuU 
time and part time, was 7 percent larger in 1935 than 
in 1933 and aggregate pay rolls were up 23 percent. 
Full-time pay increased 25 percent while part time pay 
declined 22 per cent. 

The average annual pay of wage earners, salaried 
workers, and executives of incorporated businesses, all 
of whom are included in the employment and pay-roll 

by Type of Operation,' 1933 and 1935 

and grand totals are revised figures. For this reason, not all Individual items will total correctly for 1033. Percentages have been kept comparable as far as possible, 
parable data for 1033 or 1020. 

figures, rose 15 percent—from $1,397 in 1933 to $1,608 
in 1935. Wholesalers in the 13 principal cities paid an 
average annual compensation of $1,884 per employee, 
whUe the figure for New York City was $2,090. 

The average annual pay for that type of wholesaler 
whose chief fimction is trading was weU above the 
average pay for other types of operation, as evidenced 
by the following figures: SeUing agents, $2,668; manu­
facturers' sales offices, $2,504; drop shippers and desk 
jobbers, $2,497; and import agencies, $2,467. Lowest 
paid were assemblers of farm products, with an average 
annual pay roll for their employees of $859. Part of 
this variation results from the different employment 
conditions in these groups. 

Final Reports More Complete . 

The final reports of the Census of Business will shed 
light on many other tendencies in this field of distribu­
tion. The final reports wUl provide data on sales, 
expenses, personnel, pay roll, and stocks, by types of 
establishment and kinds of business for States, and for 
cities of more than 50,000 population. Sales, person­
nel, and pay roll wUl be shown for smaller cities and 
counties. Other reports wUl present detailed analyses of 
employment, pay roll, expenses, and sales. Volumes II 
and III are expected to be available about January 16. 

Active 
proprie­
tors and 

firm 
members 

97,165 
01,548 

64,050 
32 

235 
326 

1,311 
300 
406 
140 
16 

4,025 

290 

149 

3,554 
3,075 

479 

14,908 
3,226 
2,820 

306 
206 

6,648 
891 
010 
288 

10,707 
2,222 

148 
2,720 

10,543 
1,074 

Employees, average 
for year 

Full 
time, 
1033 

1,078,527 
037,062 

000,847 

4,239 
18,847 

13,119 
193,177 

39,652 

96,002 

60,778 
8,242 

17,744 
1,641 

423 
10,362 
8,440 

} 3,920 
01,000 
2,730 

20,911 
10,163 

} 28,100 

Full time 

part time, 
1936 

«1,252,573 
758,297 

070,072 
3,393 
6,634 
7,172 

21,807 
24,700 
4,870 
1,102 
3,710 

12,748 

211,591 

42,226 

(') 
13,099 
75,846 
(<) 
07,272 
9,505 

18,042 
3,804 
1,257 

14,313 
11,712 

f 6,360 
I 2,210 

80,244 
2,208 

21,276 
10,109 

f 21,324 
\ 25,178 

Total 

1,659,391 
920,037 

861,601 

9,007 
30,234 

20,195 
337,110 

SO, 105 

163,060 

101,829 
10,543 
35,922 
2,372 

820 
18,631 
20,883 

} 0,652 

77,010 
2,269 

28,555 
11,781 

} 35,021 

Pay roll (thousands of dollars) 

1933 

Full 
time 

1,600,540 
890,119 

832,397 

8,385 
35,778 

19,659 
331,934 

87,810 

160,919 

97,769 
15,936 
34,478 
2,312 

803 
17,818 
20,472 
5,900 

01,822 
2,107 

23,924 
10,957 
24,834 

Part 
time 

58,842 
30,818 

29,104 

022 
460 

030 
6,186 

1,355 

2,141 

4,000 
657 

1,444 
60 
23 

813 
411 
762 

16,704 
162 

4,631 
824 

10,187 

Total 

«2,014,121 
1,158,050 

1,004,082 
5,427 

12,273 
12,447 
46,374 
41,074 
12,185 
1,339 
6,303 

16,080 

404,200 

105,713 

(*) 
17,989 

120,433 
(0 

127,627 
10,400 
32, 950 
0,444 
3,101 

24,050 
31,245 

f 5,021 
\ 4,450 

74,049 
1,087 

21,972 
16,260 

f 16,139 
t 20,595 

1935 

Full 
timo 

n , 968,468 
1,134,958 

084,709 
5,386 

12,130 
11,873 
45,860 
41,134 
11,803 
1,200 
6,325 

16,448 

400,310 

104,882 

(<> 
17,455 

125,030 
(•) 

123, 252 
10,080 
31,937 
6,308 
3,031 

22,082 
30,819 
4,062 
4,423 

02, 571 
933 

19, 111 
13,867 
12,048 
15,712 

Part 
time 

•45,633 
23,002 

20,273 
41 

143 
674 
514 
640 
382 
49 
38 

538 

3,050 

831 

(<) 
634 

1,403 
(') 
4,375 

400 
1,019 

70 
70. 

1,088 
420 

1,209 
27 

11,478 
154 

2,801 
1,389 
2,191 
4,883 

Stocks on hand (end of yoar) 

Amount (thousands 
of dollars) 

1933 

2,800,809 
1,982,758 

1,737,102 

105,950 
123,950 

IS. 750 
640,012 

433 

138,574 

52,157 
0,584 

22,388 
1,400 
1,558 
9,094 
9,371 

} 860 

223,141 
747 

49,070 
48,412 

} 124,900 

1935 

3,108,271 
2,0,53,428 

1,066,839 
13,223 
46,374 
06,717 

147,560 
04, 706 
3,511 
2,110 

15,051 
7,281 

000,230 

150,420 
16,457 

114,075 
25,888 
02,047 
11,224 
30,193 
6,275 
6,648 

13,178 
23,719 

/ 2,718 
\ 102 

200,140 
256 

58,660 
41,038 

! 99,416 
I 6,982 

Percent 
of sales, 

1035 

7.4 
11.7 

11.5 
13.3 
10.3 
12.8 
13.0 
21.3 
1.0 

15.1 
0.7 
3.4 

8.1 

5.8 
5.1 
0.1 
6.4 
1.1 
.4 

1.2 
1.9 
2.6 
1.7 
1.7 
.7 
.1 

8.4 
.8 

0.4 
0.7 

16.3 
2.6 

Typo of operation 

Total. 
Full-service and limited-function whole-

Wholesale merchants. 

Converters. 
Exporters. 
Importers. 
Industrial distributors. 
Drop shippers or desk Jobbers. 
Mailorder wholesalers. 
Retail cooperative warehouses. 
Wagon distributors. 

Manufacturers' sales branches (with 
stocks). 

stocks). 
Bulk tank stations (petroleum). 

Commission stations. 
Agents and brokers. 

Brokers. 
Commission merohonts. 
Export agencies. 
Import agencies. 
Manufacturers' agents.' 
Selling agonts.' 
Auction companies. 
Other agents. 

Assemblers. 
Cream stations. 
Cooperative marketing associations. 
Elevators (grain). 
Country buyers of farm products. 
Brokers and shippers. 

' Less than ono-half of 1 percent. 
' Complete classification of this group in 1935 eliminated all data relative to that year. 
' Distinction between manufacturers' agents and selling agents not shorply defined prior to 1935, so that any comparison with previous years requires combination of these 

two groups. 
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